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Regular Students — 2 % hr. Total Marks 80
IDOL Students :- 3 hours Total marks - 100

N.B. :- 1) College Ex-students of yearly pattern should attempt Section I of 2 % hrs.

2) IDOL students should attempt Sec-I & 11 100 marks, for 3 hrs duration.
3) Figures is the right indicate full marks.

section |
Q.1. Explain the following terms / concepts in about 30 wards. (Any 8) (16)

a) Ad-Valorem duty b)  Back to Back Letter of Credit
¢) Prohibited Items d)  C.LF. Quotation

e) SEZ f) Let Ship Order
g) TRIPs h)  Mates Receipt
1) EPC J) Product Life Cycle
K) IEC Number L)  Give Full form of
(@) GATT (b) IFT
Q.2. Answer any two of the following. (16)

a) Explain the term Export Marketing. Explain its features.

b)  Discuss various causes of poor share of India’s Export trade.

C) Distinguish between Tariff and Non-tariff barriers

d)  Explain in brief various effects of Trading Blocs on International Trade.

Q.3. Answer Any two of the following. (16)
a) Discuss various steps involved in New Product Development Process.
b)  Enumerate the functions of FIEO.
C) Discuss the role of ITPO.
d)  Write a detailed note on FTP-2009-14.

Q.4 Answer any two of the following. (16)
a)  From the following data, calculate the minimum FOB price to be quoted

by an exporter in USA $ if 1 US $ = Rs. 70/-

Particulars Amtin (Rs.)
Ex-factory cost 3,30,000
Cost of labour 48,000
Packing charges 22,000

Contribution of Profit 10% of FOB Cost
Duty drawback 10% of FOB price
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b)  Read the case and answer the following questions.
Jagruti Automobiles has been selling its tractors and utility vehicles in
international markets. Some spare parts of the tractor have been
outsourced. Jagruti Automobiles has 100%. Subsidiary in USA with
strong network of dealership. At present Jagruti Automobiles enjoys 7%
market share in US market.
To enhance the market opportunities in the world market, Jagruti
Automobiles aimed at building a global supply chain with Korean
Tractor co.
1) Comment on the Promotional Strategies to be adopted by Jagruti
Automobiles.
1) What marketing strategies can be adopted?
c) Distinguish between FOB Price Quotation and CIF Price Quotation.
d) Explain the features of Preshipment Finance.
Q.5) Answer any two of the following. (16)
a) Explain the Registration formalities of the export procedure
b) Discuss the procedure of Realization of Export Proceed
c) Explain in brief various Assistance & Incentives enjoyed by the Indian
Exporter.
d) Explain the importance of following export documents
1) Shipping Bill i)~ Consular Invoice
Sec — Il ( For IDOL students)
Q.6)  Write notes on any four of the following. (20)
a) Skimming Pricing Strategy
b) Deemed Exports
a) Indian Institute of Packaging
b) Direct Exporting
c) SIDBI
d) WTO
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